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Scale research report - Flash 

New channel partners to fuel 2019 growth 

mVISE has announced preliminary 2018 results showing revenue growth 

of 52% to €22.5m, and adjusted operating profit doubling to c €1.8m. 

Earnings were driven by growth in sales of the group’s high-margin 

software products and a solid performance by the consulting business. We 

expect the boost to the number of new channel partners at SaleSphere in 

Q419 and the creation of a new marketing promotion for mVise’s elastic.io 

in January to provide further impetus to earnings growth this year. With 

digitalisation of German industry giving the group strong growth impetus, 

while trading at a discount to its peer group. 

Surge in channel partners in the last two quarters 

mVISE gained six new channel sales partners for its SaleSphere product in Q418: 

Infolox, OpusCapita, eggheads, Contenserv, AriBis and myview systems, giving a 

significant boost to SaleSphere’s market access. mVISE also deepened its 

cooperation with the Israel-based global software seller Magic Software in January. 

Magic Software will provide $2.5m in funding for tailoring elastic.io’s software 

integration platform for new customers. This will enable elastic.io to access larger 

clients for which a tailored product is a necessity. 

Operating profit in line after 2018 revenue shortfall 

Assuming a €0.5m revenue loss from the August 2018 sale of Just Intelligence, we 

estimate preliminary revenues were c 8% below management guidance of €25m, 

mainly reflecting delays to the ramp-up in channel partner numbers. Nevertheless, 

helped by high software product margins and a good consulting performance the 

group achieved an operating profit of €1.8m in line with the €1.8–2.0m guidance. 

Multiples understate software platform potential 

As a key provider of support to firms engaged in digitisation projects, mVISE is an 

attractive play on the mass business migration to Cloud computing and the take up 

of standardised software as a service, via its elastic.io integration platform and its 

SaleSphere sales digitisation platform. We see mVISE as attractively rated on a 

2018 EV/EBITDA multiple of 11.7x. This prices it more or less in line with the IT 

consulting sector at 10.9x but at a significant discount to the average 21.3x multiple 

of the fast-growing software development sector, to which mVISE is becoming 

increasingly oriented.  
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Share details 

Code C1VX 

Listing Deutsche Börse Scale 

Shares in issue 8.4m 

Last reported net debt at 30 June 2018 €8.6m 
 

Business description  

 mVISE AG’s core competencies are cloud 

computing, integration of applications and digital 

solutions, IT security, enterprise data and mobility 

solutions. With over 150 staff, mVISE supports 

digitisation projects and offers cloud products such as 

the iPaaS platform elastic.io and SaleSphere, an 

integrated solution for digitisation of sales processes. 
 

Bull 

 mVISE is well placed to benefit from the digital 
revolution with its orientation to IoT, digitalisation, 
integration, data science and security. 

 New strategy growing margins via increased 
high-margin product sales and staff efficiency. 

 Recent acquisitions, particularly elastic.io, have 
boosted the group’s product offerings, supporting 
margin and earnings prospects. 

Bear 

 Project-based consulting business faces risk of 
skilled employee cost inflation. 

 Own-developed software product SaleSphere 
has not achieved expectations. 

 Debt levels rose sharply in H118 with the 
purchase of a consulting team from SHS Viveon. 

Analyst 

Anna Bossong +44 (0)20 3077 5737 
 

tech@edisongroup.com 
Edison profile page 
 

Edison Investment Research provides 
qualitative research coverage on companies 
in the Deutsche Börse Scale segment in 
accordance with section 36 subsection 3 of 
the General Terms and Conditions of 
Deutsche Börse AG for the Regulated 
Unofficial Market (Freiverkehr) on Frankfurter 
Wertpapierbörse (as of 1 March 2017). Two to 
three research reports will be produced per 
year. Research reports do not contain Edison 
analyst financial forecasts.  

Consensus estimates  

Year 
end 

Revenue 
(€m) 

EBITDA 
(€m) 

PBT 
(€) 

EPS 
(€) 

EV/EBITDA 
(x) 

P/E 
(x) 

Yield 
(%) 

12/16 7.9 1.2 0.4 0.05 36.1 79.0 N/A 

12/17 14.8 2.0 0.3 0.15 21.5 25.5 N/A 

12/18p* 22.5 3.6 1.1 0.15 11.7 43.9 N/A 

12/19e 27.0 4.7 2.8 0.29 8.9 15.8 N/A 

Source: mVISE, SMC Research. Note: *Provisional. 
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General 

disclaimer and 

copyright  

This report has been prepared 
and issued by Edison. Edison 
Investment Research standard 
fees are £49,500 pa for the 
production and broad 
dissemination of a detailed 
note (Outlook) following by 
regular (typically quarterly) 
update notes. Fees are paid 
upfront in cash without 
recourse. Edison may seek 
additional fees for the 
provision of roadshows and 
related IR services for the 
client but does not get 
remunerated for any 
investment banking services. 
We never take payment in 
stock, options or warrants for 
any of our services.  

Accuracy of content: All 
information used in the 
publication of this report has 
been compiled from publicly 
available sources that are 
believed to be reliable, 
however we do not guarantee 
the accuracy or completeness 
of this report and have not 
sought for this information to 
be independently verified. 
Opinions contained in this 
report represent those of the 
Edison analyst at the time of 
publication. Forward-looking 
information or statements in 
this report contain information 
that is based on assumptions, 
forecasts of future results, 
estimates of amounts not yet 
determinable, and therefore 
involve known and unknown 
risks, uncertainties and other 
factors which may cause the 
actual results, performance or 
achievements of their subject 
matter to be materially 
different from current 
expectations.  

Exclusion of Liability: To the 
fullest extent allowed by law, 
Edison shall not be liable for 
any direct, indirect or 
consequential losses, loss of 
profits, damages, costs or 
expenses incurred or suffered 
by you arising out or in 
connection with the access to, 
use of or reliance on any 
information contained on this 
note. 

No personalised advice: The 
information that we provide 
should not be construed in any 
manner whatsoever as, 
personalised advice. Also, the 
information provided by us 
should not be construed by 
any subscriber or prospective 
subscriber as Edison’s 
solicitation to effect, or attempt 
to effect, any transaction in a 
security. The securities 
described in the report may 
not be eligible for sale in all 
jurisdictions or to certain 
categories of investors. 

Investment in securities 
mentioned: Edison has a 
restrictive policy relating to 
personal dealing and conflicts 
of interest. Edison Group does 
not conduct any investment 
business and, accordingly, 
does not itself hold any 
positions in the securities 
mentioned in this report. 
However, the respective 
directors, officers, employees 
and contractors of Edison may 
have a position in any or 
related securities mentioned in 
this report, subject to Edison's 
policies on personal dealing 
and conflicts of interest. 

Copyright: Copyright 2019 
Edison Investment Research 
Limited (Edison). All rights 
reserved FTSE International 
Limited (“FTSE”) © FTSE 
2019. “FTSE®” is a trade 
mark of the London Stock 
Exchange Group companies 
and is used by FTSE 
International Limited under 
license. All rights in the FTSE 
indices and/or FTSE ratings 
vest in FTSE and/or its 
licensors. Neither FTSE nor its 
licensors accept any liability 
for any errors or omissions in 
the FTSE indices and/or FTSE 
ratings or underlying data. No 
further distribution of FTSE 
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